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Opiouog Emyeipnuatikng 16&ag

» Muwx emixetonuatikn ea umoet va e€eAy0el ota axkoAovOa:

1. Avamtuln véov meolovtog

. YAomoteital €€ 0AOKANQOV AmO TNV emLXElENOT)

2. Epmopta veov motovtog

Aev to €xeL avamtvEel N O N emixelonon aAA& anAwg avaAapPavet tnv
QAVTLTIQOCWTIEVOT] TOL ATIO VAV OLKO TOV E0WTEQUKOD 1] TOL €EWTEQLKOV

3. Anuuovgyia vEag eTLXELQNUATIKTS ODQXOTNOLOTNTAG

Amartel avamTuén 1] EUTOQLA TTEQLOTOTEQWYV TOV €VOG TIROLOVTWYV l




Alaoctaoceg afilohoynong 16¢ag

Kawortopia
TQOLOVTOG;

Adla yix
TOV MEAATN;

Owkovoutko
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AmodoTikoTtnTa
KataAAnAotntq
EvkoAia otn xonon

Evxagiotnon kat etkovg l

IInyn: Adapted from Kim, W.C. & Mauborgne, R. (2000), Knowing a Winning Business Idea wlen \
You See One, Harvard Business Review, Sept-})ct, 122&@\ / N



Kaivotouikdtta 1660
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Yrmagxwv Kawvotoutko l
Emuxetonuatiko Movtédo
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TexvikeG TOAANWYNG Emixeipnuarnikev 16ecv

- A. Anuovpykég Texvikeg (m.x. Brainstorming)

- B. AvaAvtwkéc Texvuég (1t.X. AvaAvon Ayopaq)




TexvikeéG TOAANWNGS Emyeipnuatikev 16exv (1)

IIoooapuoym Toomomoinon 1 peQkn petatQoT A&omiotn AVon yix véeg
(Adaptation) VTIAQXOVTOG TTROLOVTOG Yl ovvOnKkeg

dlapopetikeg ovvOnkeg (T.X. EGappoyn

oe mobile device)

ABpoom 2 UVOLAO OGS OLXPOQWV Néeg 1doteg,
(Aggregation) XAQAKTNOLOTIKWYV O& VA TIQOLOV 1) ATTAOTIONUEVT] DOLT)
OLVOLAOUOG AELTOVEY LWV TIQOLOVTWYV O
éva polov (1t.X. Mini ipad)

AvaAvon ITANonc avaAvorn oAwv twv Wwotntwv  BeAtiwon vtagxovtog

[ootnTawv evog mootovtog (p.x. iPad pe Wi-fi TIQOLOVTOG.

(Analysis of ovvdeoN)

properties)

Edapuoyn Edapopoyr) vmaexovtog meolovtog oe Néeg xo1M0oels VTAPXOVTOS l
(Application) veeg Aettovpyteg (m.x. Xonon Taxisnet TIQOLOVTOG.

Yix véeeg GPOQOAOYIKES TTEQLTITWOELS)



}'a))(vu(ég LOAANNWNG Emixeipnuatikoyv 16emv
|

MéBoodog «6-3-5» (Method 6 cvupetéxovteg, o kabévag yoadet 3 Evtomopog
“6-3-5") LO€eg 0€ 5 AeTTQ, TIG TEQVA OTOV €TMOUEVO  TTOAAWV AVoewV
OUUMUETEXOVTIA Yt V&t OUUTIAN QWO €L 3 Kol eV

TIAQOMOLEG LOEES K.0.K. LEXOL VA DWTOLV
ATO 3 1OEEG KAL OL 6 CUUUETEXOVTEG

Kataryiopog Idewv YuAAoyn Wwewv ne eAevBepn cvlrtnon Evtomiouog
(Brainstorming) XWOIS KOLTIKT) TIOAAWV VEwV
LOEWV

AvaAvon Yovtaén Alotag pe T aQvnTika Evtomiouog
KATAYEYQAUHUEVWV XAQAKTIQLOTIKA VTTAQXOVTWYV TEOLOVTWV  PeEATIWOEWV
nieoPAnuatwv (Problem TIQOLOVTOG
inventory analysis)
TTooPANpaTIOpOG Me tnv edbagpoyT €VOg CLOTIUATOG ATOKTNON 00O TO l
(Questioning) EQWTNOEWV, EVTOTILLOVTAL OAOKANQWHEVESG dLVATOV TILO

TIANQOPOQLES 1) TEOKAAELTAL VOTTLKT) OAOKAanpévwv

dLéyepon TIANQ0POQLWV \
NS



ACloAOYNON TNC £LKAIPIAC

- YTapxet ayoQq;
- 'Egevva aryopac

- [lowx avaryxn g ayopag kaAvmtetay,
- TL TOOOWTIKES TTAQATNENOELS EXOUV YLVEL
- I'Toteg etvat oL vdLoTapeveg kKOLVWVIKEG OLVONKEG;

- ATIOTIUNON AVTAYWVIOUOVU. YTIAQXOVV TTATEVTEG;

- I'lowo etvat to povteAo; Ao tov Oa dnpoveynbovv |
o000 l




Opiouog Emyeipnuartikov Movreélov (EM)

- Ovoualetat kat «Emxetonpatuco Ipotvmo» (Business Model # Business Plan)

- ITeprypoadel TOV TQOTO TOV «EMLXELQELV» (AVATITUENG ETILXELQTUATIKT)C OQATTNELOTNTAG).
- Exdoalel pa emuxetgnuatikr] tdéa mov unnke oe epagpoyr) (Hamel, 2000).
- 'Exetoav k0QLo 0KOTIO V& ATIAVTI|OEL OTO EQWTIHA:

- TOL0G MEOOHEQEL TL,

- O& MOLOV KAl

° TLTEQIUEVEL OE aAvVTATOdOON).

- I'U avto t0 KEVTOIKO oNuElo avadopAag e KADE ETLYEQNUATIKO LOVTEAO TTOETEL VA, ELVALT)
évvola g aéiag (Gordijn & Akkermans, 2000).

/ \\\/\§



Opiopog HAekTpovikoL EmixeipnuaTikou
MovTeAov (e-EM)

- Etvat éva ox€dlo to omolo meQrypddel mwe N etapla oxedlalel va amokouioeL
nakomnEofeoua kéEdn xonotponowwvtag to Internet (Afuah & Tucci, 2001).

- To oxédo meglapPavel éva oOUVOAO dLADIKTVAKWV KAL U1 OLAdIKTUAKWV
0QACTNELOTNTWYV TOL TNG ETUTQETIOVV VA TAQOVOLALEL KEQON Ao TN XONOT] TOL
AlaxdKTVOV, AAAX KAl va dlatneel pakQomeofeoua T Qo1 TWV KeQOWV.

- Agv elvat timota AAA0 amo o AQXLTEKTOVIKT TNG ETILXEIQNONG KAl TOL dIKTUOV
OUVEQYATWV Yl OMNUIovEYia, mEowbnomn kar magadoon allag oe éva 1
TIEQLOOOTEQA TUNHATA TEAQATWV, TIQOKELUEVOL Vo TtapaxOovv kedoPpoes Katl
Prwoipes QOEG eTOdWV.

|



Ti Sev kavel To EM:

- Aev UTIOQEL V& ATIAVTNOEL O€ EQWTIOELS OTIWG

- Ilwg xtiCetal o avtaywvioTiko tAeovékTnua (competitive advantage)
- Ilowx 1) O€01) NG €MLY ELQNOTG OTNV AXYOQX

- ITowo etvat to «marketing mix»

- Iowx etvain otpoatnyikr TEOwONOTG TWV TTEOLOVTWY OTIV arYOQX

- ['Vavto avamtvooetat kat Eva Marketing Model

|
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ITOoIXEla vog EM

Atxtvo Xvvegyatwv (Partner Network)

Baoweg Apaotnoiotnteg (Key Activities)

Baowcot ITopot kat Ikavotnteg (Key Resources & Capabilities)
Alla yux ITeAatn (Value Propositions)

Yxeoelg pe ITeAdteg (Customer Relationships)

Evpocg kat Ltoxog Ayopdc (Customer Segments)

KavaAwx Ataxvoung (Channels)

IToAwtkr) TypoAoynong (Pricing Policy) l
Aour) Kootoug (Cost Structure)

““Poég Eaodwv (Revenue Streams)




The Business Model Canvas

Key Activities Customer Relarionshin Customer Segments

it

Key Resources

Channels @

Cost Structure

il TP, PR & A, & R S
m-*!’-:uin - g




Kavpag Emixeipnuartikov Movrelov
(Osterwalder)

» O19 evotnreg (Building Blocks), pmopotv yix Aoyovg eUk0ANG
ATIOUVT|HOVELOTNG, Va evtax0ovv oe 4 opddeg wg ENC:

- BECwortocdeia (Customer Segments, Value Proposition, Channels, Customer
Relationship)

- Bowotocdeix (Key Activities, Key Resources, Key Partners)
- BEooda (Revenue Streams)
- Efooa (Cost Structure)

|
MNAKES



Kavpag Emixeipnuartikov Movrelov
(Osterwalder)

- To Business Model Canvas dev etvat om/\wg EVA KO
EQYAAELO ETILXELQNHUATIKOTNTAG, £LVAL KATL TTOAD
ueyaAvteQo...

- Etvat o mugnvag kot n kuvntnowx dOvaur tov
Emtixelonuaticov Xxedtov.
- Etvat peoo emtaxvvong 1 kat amoTom)g NS anopaons va
TIQOXWQET|OOVUE OTNV UETATQOTI] MLAS WEXG O€ TTQOLOV.
- BonOa omnv katavonon kat ouykoLtikn] aSloAdynon g
ETULX ELQNUATIKT)G OTQATIYLIKNG TWV AVIAYWVIOTWYV UAS,
TIAVTA HE ETIUKEVTQO TOV TIEAQTN. |
- BonOa otov evtomiopo kat a&loAdynon «KeEVWV» 0TIV l

XYOQQ.




EvoeikTikeG EpdTnoeig yia BMC (1/5)

- Baowkcot Xvvegyarteg (Key Partners)
ITowot etvat oL KUQLOL CLVEQYATES UAG;
ITowot etvat oL kVELOL TEOUNOEVTES HAG;
Iowx onuavTika HECA ATTIOKTAE XTIO OLVEQYATEG HAG;
IToteg kUQLES DOAOTNELOTNTEG EKTEAOUV OLVEQYATEG HAG;

- Baowkég Agaotnorotnres (Key Activities)
IToteg kxB0oQELOTIKES E0WTEQLKES ETALQLKEG DLEQYATLEG ATIALTOVV:
H mootetvopevn aia;
Ta kavaAx eTkov@WVIAG KAL OLXVOUTG;
Ol poég e0OdWV; l




EvoeikTikeG EpTnoeig yia BMC (2/5)

- Baowot ITogot (Key Resources)
I Towovg kV¥ELOVG TTOROVLG/UéTa ATTALTOVV:
H mootetvopevn aélia;
Ta kavaAia emkovwviag Kat dixvourg;
Ol meAatelakéc oxEoELS;
Ol poég eoOdwWV;

- Xtoxevopevr Ayopa (Customer Segments)
'l moteg meAatelaxéc opadeg dnuoveyovue ala;
ITowot etvat oL o oNUAvVTIKOL Hag TteARTEG;
I g diaxdpogomolovvtat dOnNpoyoadka kot Ppuxoyoadika; l




EvoeikTikeG EpdTnoeig yia BMC (3/5)

- IIgotaon Adiag (Value Proposition)
Tt alla mapéxovpe o kaOe meAatelakr) opada;
ITowo mEoPANpa(ta kaBe meAatelaxnc opadag Ponbape va AvOei;
TL 0eopeg MEOIOVTWYV Kal/T) VTTNEECLWV TTEOOGEQOVHLE O& K Oe
TIEAQATELOKT] OHAO;
Ioteg avarykeg kaBOe meAatelakng OHADAS LKAVOTIOLOVLLE;
ITowo etvat To «eAaX10TO BLoLo» TIEOLOV;
(MVP 11 Minimum Viable Product n antAovoteopn poodpn
TIOOLOVTOG/UTINEETIAG, 1) OTtolx e TeXVIKES pre testing tapovoxletal
o€ delypa DUV TIKWYV TTEAXTWV, TIROKELUEVOL va petenOeln
TIEOPAeTTOEVT] ATTODOXT] TOV).

|



EvoeikTikeG EpdTnoeig yia BMC (4/5)

- KavaAia Atavour) (Channels)
Méow molwv kavaAlwv emtOuuovV ot TEAATEG HAG VA TOUG
TIQOOEYYLOOVUE;
IIewg touvg mEooeyyilovv aAAeC etalQeleg;
ITowx kavaAiax etval o amodotika; Me Tt KO0TOG;
IIwg ovvdéovtal pe tig ovvnBeteg Twv TeEAaTwWY;

- Xxéoeig pe [leAateg (Customer Relationship)
ITcwg dlaxx eRLCOAOTE TNV TTROCEYYLOT, ATIOKTNOT] EEVTINEETNOT)
AVENOT KAL TIUOTOTNTA TWV TTEAATWV;
ITwg dixovvdéovtal pe ta Aotmtax ooty el Tov business model;
IIoco damtavnoa etvay; l




EvoeikTikeG EpdTnoeig yia BMC (5/5)

- Aoun Kootovg (Cost Structure)
Iowx etvat T MA€OV onuUavTika KOOTN TOoL business model pag;
Iowx amo T anatrtovpeva Héoa elval Ta TAEOV dATIAVNOQ;
IToteg ATtO TIG ATIALTOVUEVES EOWTEQLKESG OLEQYAOLES elvalL OL TTAEOV
dATIAVNOEG ;

- Poéc Eoodwv (Revenue Streams)
['ia Mol mapexOpevn aéla oL teAateg dEXovTal va TANEWooLvV;
Tt ayopalovv kat T/ Ttwg MANQWvVoLV oT)ueQa;
IIwg Ba mpoTipovoav va TANEWOooLV;
Iwe tax empeQovg £000a CUUPBAAAOLV 0T CUVOALKA €00d0 CXvat QOT) |
e0OO0V; l




BMC 1oL Netflix

Key Partners

Business Model Canvas: [J§T§111

Vﬂlgmmns Customer Relationship JCust
| |

oo Segmeg

!conmh-dn.
|

Key Resou,

Channels

Content (vietuall

Cost Structure

[ | ]
‘:cm..m..
’M

DigitalBusinessModelGuru.com L

22




BMC tou Amazon

Business Model Canvas: amazoncom

Key Partners

Suppliers and
manufacturers

Network of
sellers

—

Cost Structure

Cost-driven

scale

Key Activities Value Propositions Customer Relationship | Customer Segments
Merchandising
Price Self-service
Mass market
Automated
———————— £ services
—————
——
Convenience
Key Resources Channels
——
Human: Web and Amazon.com
) application
Physical: deve\op\‘"em
Warehouses
- Mobile apps
Revenue Streams
§ Prime monthl
Economies of Retail sales Comission on subscri Ptionsy
reseller sales
— ——

DigitalBusinessModelGuru.com

AR




BMC 1oL Uber

. Designed for: Designed by: 27 1 2016
The Business Model Canvas """ ., el enis Oakley o
Key Partners @ Key Activities % Value Propositions E yi Customer ReIatfonshin Customer Segments E%
Platform & Alogo
Develnpment
Marketing to balance
SR m
Drivers

Key Resources

=
N
Uber Platform

Pricing Algorithm
Routing Algorithm

Easy to order cab and
short wait time
Easy to make additional
money

Channels

Mobile App

Social Media Marketing

Cost Structure

Platform Developm Sales & Marketi

=
<

Revenue Streams

per Ride Charges Premium Uber Br:
Surge Pi g

w lgeneration.com

www.businessmodel.guru




Business Model Canvas for Apple’s
ipod/iTunes business model

Key Partners Key Activities Value Proposition Customer Customer Segments

Relationships
Hardware Design
Companies Seamless Music
Experience

m
m m Switching Costs
Key Resources
iPod Hardware Retail Stores

Channels

Apple Stores

Content &
Agreements

iTunes Software iTunes Store apple.com

Cost Structure Revenue Stream

: Marketing & Large Hardware Some music
’ Manu'ac“'l"ng

-

- 25 \\/ \Q
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Aiohoynon EM

Meéetoa Kepdodoopiag
Képon = (P -Vc) Q-Fc
Omnov P = tiun) ava povada meotlovtog

Ve = petafAnto k60T0g avd povadoa
Q = oLVOALKOG AELO OGS TTWANOEVTWV HOVADWV
Fc = 0ta0ep0 xd6oTOC

- Mérpa ITpopAeYmc Kepdodopiag
Meopidio ayopdac (revenue market share)
ITepoBwpax Képdoug
PvOudg AvEnong Ecodwv

- SWOT AvaAvon

- Epwtnoeig a&loAdynong twv ovotatikwv tov EM

'0




AvaAvon SWOT otnv nAektpovikn emxeipnon (1)

Avvapelg
- Movadwr) mpooéyyton
- EUxoAn tAonynon
- KaAvteon e€atouikevon
- Avamtuln pe Baon tov eEAQT
» Tunua ayopdc pe peyaAn aéia

+ Av@TeQn KOWVWVIKT OTQATNYLKT)

Advvapieg

« Tt Oax prtogovoe va PeAtiwOet;

- ITeproplopévol okovoukot oot

- Avumapélar TTEONYOUMEVNG EUTIEQIAG Y

online ocvVdeon

- Kapla evurtapgyovoa Baor) xonotwv

- Kapia  mpoooxr) ota peéoa  palikng
EVIUEQWONG

- Kapia  epmegoyvwpoovvn  oe  Oéuata

oXedAOTHOU LOTOOEADWV

- Kavéva vtopabpo tovg vmoAoylotég

/ \\\ /\§



AvaAvon SWOT otnv nAekTpovikn emixeipnon (2)

Evkaugteg

- Ikavotnta AVTLUETWTILOTG
HEYAANG aYOQAG HE AKAAVLTITEG
AVAYKEG

- Avvatotnta  va  aflomomoel
ONUAVTIKO HEQD0  TNG  ayoag
avTngG

- Avvatotnta  va  avamtvoxBovv

OXETLKOL LOTOXWQEOL

Ameldeg

- H mooeyywn Oa upmogovoe va

avVTLYQadEL ATIO TOVG AVTAYWVLOTEG

- O duxdpnuoteg towg dev BéAovv va

OOKLUACOVV HI VEX LOTOOEALDA

- Tax0c ovOUOE TG  TEXVOAOYIKTC

AVATITUENG

- XaunAa k0ot €l00d0L 0TV ayoQQ

l
/ \\\/\§



[MeAaTeg LTOXOG

- TTeoryoapte pe Aemropépetx axQLBwe ToLoL Elval OL TTEAXTES 0AG, TL, TIOV,
mote, TWC, MO0 KAt K&Oe TOT0 ayop&Llouy Ta TEOIOVTA TTOL TTEOThEQETE.

- ITo ovykekQuéva, uag evdladegouv:
« MéyeOoc ayopag, aAda kat

«  Anuoyoadika otolxela pe AT OTATIOTIKWV OTIWS NAKIR, £L00dTNUA, HOQPwWON
- Tewyoadka otoryeia: mov Polokovtal oL teAateg ov OéAete va toooeyyloete
- WuxoAoyla meAatwv: mawg vopiCete mws okéPprovial

- Life-style: tolog etvat o toomog Cwrig Tovg; o etvat ta evdiadegovta toug, T
hobbi€s toug, ot amoPelg toug;

/ \\\/\§



Epwrnoeg yia Ebpog kai IToxo
Ayopag

Hagayu 1] OTOXEVOUEVT) AYOQH ULk |
kolown uala meAaTwvy; s es =

First sold at Jacob’s Pharmacy in Atlanta
The world’s favourite soft drink

+ Bivaw 0 QuOuog avinong twv topéwv Bl B o | 98
NG AYOQAGS OTLS OTIOLEG OTOXEVEL TO sl

EM vymAog;

ZERO
CALORIES

ARRIVED IN 2005

Its great Coke
taste took years

- Etvat to peidio ayopacg g etagelag
vix ke Topéa TNG aAyoQas mov
0TOXEVEL VYNAO o€ OXEOT) HE aUTO TN}
’ 89 caloriesinacan F\W /" 1
TWV AVTXYWVIOTWYV, Launched in the UK in 2014 B\C :

Made with stevia leaf extrac




Napadeiypara Ebpovg Kal ITOXoL
Ayopag

- I'ewyoadukodg ITpoodloplopog

- I'T.x. H mOAn Yahoo éxet avamtoéet FAAN
EEXWOLOTEG MUAEG Vi va KaAU el :
eEEWDIKEVEVES AVAYKES TV TTOALTWV kAO¢e Kopn
XWQOaC. McRAPAKS®2TH

“& e b
k ~ Spring Rolls ‘
A < i
¥ 1 \ 7 e 4N
-« 4 ] —_— .
Y o Zafdra '
veyapl

- Ymnoeoteg I'evikov 11 E€educevuévov Tomov

- ILx. H Cattoys Aetrtovpgyel wg online
KATAOTNUA kot community yio Toug AaTELg

G YATAG

- 'Bva site pmoget va £xet ToAAaTAT) otoXevom

- TLX. KQATTON online agQOTOQIKWV €L0LTNELWV
Ywx 0Aovg, Ilooodopég online elottneiwv
_ HOVO Yo HEAT) - CUVOQOUNTEG




KavaAia Aiavoung

- Amodaaciote kat megrypate ws Oa darvéueTe T Tootovta/
VTNEEOieg Tag.

- Oa movAate katevBelav 0TOLS AYOQAOTEG; 1] O XOTNOLLOTIOMOETE
pneocoAafnrtéc;

- Av xonowomomoete peooAafrnteg mooot Oa eivay; mowx Ba etvain
ggwy adkn toug tomobeoia; Oa movAate Alxvikr), XOVOQIKN 1] KAl T
vo; E&nyelote Toug AOYoug Y TOUG 0TTOIOVG TNEATE TIC TTAQATIAVW
ATIOPATELG.

- Mnv Lexaoete va okedreite Oéuata OTwe 1 petadooi Twv
TIEOLOVTWYV, T CLOKELATIAX TOVG AAAAL KAl 1] ATTOOT)KEVOT)] TOVG.

|
/ \\\/\§



Epowtnosig yia Afia MeAarov

- Elvawn ala mov mpoodideL 1) emixelonon otovg teAdteg g
ELOLAKQLTI] ATIO AVTI] TWV AVIXYWVIOTWV;

e 3

¢

= nry

e 1
§®I'

=
-
©
‘\0
e ~

1%
115
‘ﬁ
-

- Etvat vynAo to moocooto avénong g etapelag otnv aéla eAatwyv
OXETIKA HE AUTO TWV AVIAYWVIOTWYV; |




Mpoodiopiouog Agiag yia Tov MeAarn

- Metypa ITgoiovtwv/ Ynngeowwv

- ILx. H Priceline toood£geL 1 duvatoTta KQATNOTS EL0LTNEIWY,
aAAG& axopa kat elottnElwv Y Oedpata otov TOmo emtiokemg

priceline.com@

- ®dnun tov Etaugkov Inuatog

- TLX. ) ¢1un g Levis evioxvet v adla twv mEOLOVTWY TIOL TIAQE;
TO NAEKTQOVIKO TNG KATAOTN A

- XaunAo Kootog

- ILx. H EasyJet mpoodépet pOnva online aepomopika eLoLtr)oLn



NMpoodiopiouog Agiag yia Tov Melarn

- Evxonortia
- ILy. Mecro)\a[éof),v ntavw atto 5 clicks e Ty eTLAOYT) Oedpatoc kat tnv
WV

KQOTNOT) €L0LITNELWYV amo To site tov PeoTiBaA ABGN
araxibear

- Eatopikevon
- ILx. H Amazon mpoodépet eExtopikeVUéVeg TEOODOQES

dMazon.com

- Adlomiotia

© X ESO‘ES‘V"%S{,“}%& tov [TAAIZIO dev evnueQvel TAVTA Yo T O a [
’ Y \ /7 N\




Epwtnoeig yia Tiun kai fMnyn
Eicoénuarog

- Elva n tiun mov avtiotory et otnv moooPpeQOUEVT] TTOLOT T TIOOLOVTOG/
UTINQETLAS XAUNAT);

- Eival to pepidio ayopag kol tax eLtbwoia k€Qdoug oe kabe T yr) e00dwv

vymAa;

. Av%o’(voku T EQIdLX aY0QAGS Kl Tax TteQLOwELA KEQOOULG 0e KABE TN Y1)
eE000WV;

|
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EvaAlakTtika Movteha Ecodev
- TyoAoynon Pacet Ilpolovtwv/ Ymnoeowwv

- 'Etot Aertovgyovv ot teproooteQot wototomot T.X. Amazon, ITAAIYIO, aegean k..

- Xvvdoountikeg Ymnpeolieg
- 'EtoL Aertovgyovv ot meproootepes Ymdlaxéc BAoOnkeg, T.X. Scopus, IEEE library

© Aladnpion

- 'Etol Aertovgyovv ot mepLoodteQeg mMUAES avalntnong kat evnuéowong, m.x. In.gr

- IlopounBewx

- Etot Aertovgyovv ot evdlapecot Gpopeis

- Xonuatodotnon amd Sponsors

- Koatwr) Emdotnon l


http://pubsonline.informs.org/page/isre/prices-and-ordering

Emixeipnuartika Movtéla

Movtéda e00dwVv [Tapadetypata IInyn ec0dwv
, ApoBéc amd touvg daPNULOTEG O€
Aapnpuon Yahoo.com avTAAAayua v dtxpnpuioelg
wsi.com ApoBéc amd tovg oLVOQOUNTEG O€
2 UVOQOUT) consumerreports.org | avtaAAaypa yux tnv mpooPaoct o€
sportline.com TLEQLEXOMEVO 1] TIG VTINQETLEG
, , | ebay.com ApoBéc vy tn dLtevkoAvvoT) 1) TNV
Apoiés ovvaAiaywv e-trade.com eKTéAEON LAG oLUVAAAXYNG
amazon.com
LLBean.com : o
, IIwANoELg TV TTEOLOVTWY,
HoAnoeic Gap.com TtANoodopLeg 1) VINEETLE
Sears.com NQOPOQLES 1) LTMQETLES
JCPenny.com
oo e e AHOLPBES YIX TIC TTAQATIOMTIES TWV

ETILXELQTOEWV




MovTtéha Ecodwyv - NMNapadsiypa Ekdotn
IIo6oPBaon o€ kelpeva pe cLVOQOUT)

IIoooPaor) oe kelpeva pe mANowpn ava Béaon

Eudavion dudruiong oe tomobeota pe k60Tog ava XIALdo
Awdruion oe tomobeota pe KOOTOG ava KALK

Xopnyleg evotntwv tomofediwv 1) TUMTWV TTEQLEXOHEVWV
‘Ecoda amtd ovvepyaoteg

IToooPBaon oe dedouéva ocvvdoopnTwv Yix marketing nAektoovikov taxvdgopeiov

ITo6oBaon 0tovg MEAATES Y EQELVNTIKOVS OKOTIOVG l
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MoAiTikn TiuoAoynong

© XapnAn tiun

- Muwx emtidoyn etval va ByaAete To mEOLIOV 0 OTNV AYOQAX UE XA MUNAT TLUT] Yo V/
ATIOKTNOETE TO LEYAAVTEQO OLVATO TTOCOOTO TS AY0RAs. Otav To TEOLOV £XeL
«aTOdELEEL TNV A&l TOL» OTNV AYOEA UTIOQELTE V& avePAaoeTe OLyd oLy TNV
TLUT] TOV.

- AVTaywvioTiKY) TIUn

- H devtepn emAoyn etvat va TIHOAOYT|OETE TO TOOLOV 0AG TTOAD KOVTQ OTIG TIHLEG
TWV AVIAYWVIOTWV 0as. Me tnv eTAoyr) autr] OpwG TTRETIEL TAVTOXQOVA VA
TIEOODEQETE OTOV TEAXTI KAl KATL ETUTAE0V. AAAIOG YTl va aAAa&et v
ETUAOYT] TOV KAL VA TTROTIUNOEL TO DO 0AG TTOOLOV;

© YYNAR T |

- Eav to mpotov/ vinpeoia mov ﬂQOG(I)éQETE elvat povaéucc’)/ N otV aoné( TOTE
UTTIOQE(TE V& TO nQOGq)eQETe oe UL])T]AT] tiur). Kabwg 6pwg o avtaywviopog Oa
avePatlvel Oa xpelaotel va HELWOETE TIC TIUES OAG.

/ \\\/




MovTtéla TinoAoynong

1° MovtéAdo: Me Baon to kootog / TynoAdynon ayopag

- Eav to mpotdv oag etvat povadiko, dev VTTAQXEL TLUT) AYOQAS Yt EOAC KAL TTQETIEL VA KAVETE
OOKLUES Vi va delte edv oL katavaAwtég etval diateBeluévol va TAT)QWOOLV TNV TLUT] TTOV
&xete dONAwoel.

- Eav vmagxovv ovvadr] mgoiovta oTnv ayoed, HTOQEITE Vot CUYKQLVETE TNV TLUN TTOV
OoKEPTEOTE YE TNV TIUN TNG XYO0QAS. EGOTOV TO TTROLOV 0a¢g elval KAAUTEQO KAl akQLBOTEQO,
TIOETIEL VA OLYOVLREYeTE OTL OL TTEAATEG Oag elvat dateBeUEVOL va TAT)QWOOVV TTEQLOTOTEQX
YLl TO TIROLOV 0AG.

2° MovtéAo : Me Baon v A&ia

- Apkel va pmopeite va deléete Eexabapa TNV a&la TOL MEOTPEQPEL TO TTEOLOV 0AC.

- ILx. Towg éxete eva SaaS (Software as a Service) To omtolo avtikaOlota T0 TAEAdOC KO l

desktop software, koL 0 TeAkOg X1 0TNG kKeEDICeL Ao £E00A EYKATATTAONS, O‘UVTT/]QT]O‘T]Q,
avapadpuiong, kat armobnrevong.

“Tyeva véo papuaxo va Bepamevel Hx RQQWOTLA YOTYOQOTEQA &XTIO T nQom/ovpe
KoL e ALYOTEQES TTAXQEVEQYELEG. W\ /




MovTtéla TinoAoynong

3° MovteAdo: KApaxkwt TipoAdynon

- Eav 1o mpoiov oag aryopaletat o€ dlapoQeTIKES TTOOOTNTES ATIO DLAAPOQETLKOVS TUTTOVG
AXYOQAOTWV.

Yovn0Oec oe mwAnoelg B2B evtomwv 1) evdvpatwv. I1.x. 10% émvtwog 'Bta TiaQayyeAleg
avw Twv 100 tepaxiov, kat 15% exkmtwon yia magayyeAia avw twv 500 tepayiwv.

- Avto umoget eTtiong va epaguoleTal, AReoA 1) EUUECH 08 OVYKEKQLUEVA KATAVAAWTIKK
TIOOLOVTA KL VTINEEOLEG: YIX TTAQADELY X «axyoQaote 9 kol maQte To 10 0wo» etvat

KALUAKWTT) TILOAOYNOT).

4° MovtéAo: TipoAoynon pe Baon tn) Aertovyila

- Eav 1o mpoiov/ vnpeoia oag elvat éva amo auta mov £Xouv éva «Baatiko» TEOLOV Kol |
ol pe avTo HTOEOVV TTROKLIQETIKA VA AYOQAOTOVUV KATIOLEG eTITtOoobeTeg Aettovpyleg,
UTIOQELTE VOt EAKVETE EVOLADEQOUEVOUS AYOQRXOTES EXOVTAS UL XAUNAT] TIUT 0TO PAOIKO l
%QOLOV oag kol Byalovtag Tagamave KEQOT LTTEQTILOAOYWVTAC TIG TEOOYeTEG

ELTOVQYLEC.

- IL.x. Free Aoyiopko pe mpooOeteg Aettovgyleg Tov xpewvovtal \ : \
S \\ /7 \A\




MovTtéla TinoAoynong

5° Movtedo: MovtéAo Razor and blade (Svpadt kat AeTtida)

- ITepAapPavel o emorvorxQNOHOTOLOVEVT] «BAoT)» TNV OTolo
MtwAelte PTnva (1] akoun kot T OtveTe dWEEAV) KAL EVA AVAAWT IO
eEAQTNUA TO OTOl0 MEETEL VA avTikaOloTatatl ovxva.

-« TLX. exTUTTWTNG KAl HEAAVLIA 1] EKTUTIWOELG.

- ILx. Iatoukeg oLvOKEVES OTTOL EVA KALVOUQLO KL XATIOOTEQWHEVO
eEAQTNHa TIOETIEL VA XQNOLHOTIOLE (T O€ kAOe epaoUoYT).




EpodTnosig yia ApaocTnpIioTnNTES

- XUVvOEOVTAL OL DQACTNELOTITES HETAED TOUG KAL O
Tolo Babuo;

- Etvat ovvemelg pe v aéla kat to €0Q0g meAatwv;

- Etvat ovveTels pe TIg dlaKQLTES IKAVOTITES TG
ETALQELNG; [

/ \\\/\§




Napadeiypara ApaocTnEIoTNTOV

- Ao TV MAgLEA TOL TTEAATN:
-« OAokAnowuéveg 1) OXL dQAOTNELOTITEG TTWAT|OT)G

- ATO TNV TTAgvEA TOL TTEOUT O eLTN:

- OAoxAnpwor front-end ue back-end, 7.x. Evomtoimon B.A. Tou /
KATAOTUATOG UE OLVOALKT] ATtOO1KN Kol TaAQAYYeALX Yix VEEG TTEOUT)OELES

#Aladikaoia napayyeAiac (Flowchart)

o e G e B e $B e

YnoBoAf Evnuépwon Zuvepyalbpevo courier 0 katavahwthg AnoBfixeuon .
napayyeAlag and Xaraou|patog napalayBéver and napaiapBadvel oto napayyehiag oto -
xpfiotn & nAnpwpr yia anodoxf xatdotnua XWPo Tou Skroutz
: v : 1-3 epydovies nudpes

; = ; Ty ;
w R W@
) O—0O ® 0
Ynohoylopdg s
— groveste e, Tewem  EUIEM wmel \$
.Y 4 N

shroutz

> 2



Epowtnosig yia lkavornteg

- 'ExeLn emuxelonon Tig avayKales tkavoTnTeg, TTOQOUG,
OOMEG, KOVATOUQX Yo TNV ETILTUYXT] VAOTIONOT TOV
ETILY ELQTMATIKOV TNG UOVTEAOU;

» MNmtwg XeelaCetat emMEVOLOT) O€ VEEG 1) EEWTEQLKES
T Y €S VAOTIoNoNG (outsourcing, strategic alliances);

- 2.& TIOLO PaOUO elvalL OL LKAVOTNTEG TNG ETALQELAS
TIOAVTIUES (LOVADLKES, ACVVAYWVLIOTEG); l




Mapadseiyyara Ikavotntwyv / NMNopwv

- Xmaviot ITogot

- IL.x. To Google Maps ¢xet pia tegaotia Bact YmPLakwyv XxaQTwv

(11| Tube

- ILx. H Amazon eivatl yvwoTtr] yux TNV TROCEYYLOT OLVEQYATLKOU
dATeaplopatog (collaborative filtering) mov edpaguolel, m.x. «oL TteAATES
oL ayopaoav to X ayopaoav emiong kat 1o W mpolov».

- Diaitepeg Ikavotnteg

|
/ \\\/\§



AIKTLO ILVEPYATWDV

- Tlapéexovv 0,TL dev umoel va mapéxeL 1) emixelonon PactlOpevVoL 0Tovg
TIOQOLG KAL TIG IKAVOTITEG TG,

- Mmoget va meguAapavouv:
-+ Lroatnywoug etalpovg, m.x. todmeleg, vmneeoieg logistics
- Outsourcing cvudwvieg, .. TAaTPOQUES AOYLIOULKOV
- ITpounOevteg
- KavaAwx Auaxvoung
- AlxPnuotéc

- LUXVA £VaG OLVEQYATNG UTIOQEL v elval Kol TeAXRTNG, TT.X. OTO LOVTEAO [
TwVv e-malls 1) twv electronic marketplaces



MNapadeiypa AIKTOOL ILVEQPYATRV

- Affiliated Marketing (naoxetivyk ovvepyaoiwv)

- IL.x. H Amazon 1tav €évag amo ToUg TIOWTOUS ATIOOEKTES
TOU UAQKETIVYK TWV OCLUVEQYXOLWV KL OTeQa OB etel
XA LXOEC OUVEQYATES TIOV Kaeoég\/ovv TOVG ETILOKETITEG

Heow ovvoéopwy (links) pe apolpn moounfewx yix ta
TIQOLOVTA TIOV TTOVAT|ONKOV.

- HAextoovikr) KaOetn 11 Oollovtia OAokAr)powor

I1.x. Xta e-malls (7t.x. E-click.gr) uia mAnOwoa
TIEOUNOevTwv O'U/VEQYO(C/OVTQ(L Y V& TTAQEXOLY T
TIQOLOVTA TOUG KATW (ATIO TO L0 kKataotnua. H

OLKOVOUIKT] EKKaOAQLoN KAl ATTOOTOAT TWV TEOLOVTWYV l

UTIOQEL VA YiveTal amd teltovg PoeEis.
Y o \\\/\A\




Epowtnosig yia Biooiyornra

- H etawpela etvar oe B€on va dLatnENoeLT) va ETTEKTELVEL TNV TYEO L
NG 011 Propnxavia;

- Toelg Paoukeg popdég nyeoiac:
- Hyeola Kootoug (cost leadership)
- Hyeola Auadogomoinong Ilpotdvtog (innovation)

- Hyeola Marketing (brand name)




EVaAAQKTIKES ITPATNYIKES
Bioooiyorntag & Avamtoéng

- Hyeola Kéotoug
- I'l.x. H EasyJet éxet xapunAa Aertovpyka koot (0ev £xet yoadela)

/

KL ATTotOXOAEL TTEQLOQLOHLEVO TIQOOWTILKO YL EVI|UEQWOT) TwV B.A
KL OLVTNONOT TWV EPAQUOYWV TNG

- Awxdpogomotnor) IIpgotovtog

- I'l.x. H Amazon otnoiCeL TO £TTLXELONUATIKO TNG HOVTEAO OTNV
OAOEVA aAVENON TWV TAQEXOUEVWV VTINQETLWV TG

- Hyeola Marketing

- IL.x. H Dell idpvoe to Dell Premier (www.dell.com/premier) yix l

HEYAAOLG TIEAATES TNG, HETW TOL OTIOLOL TIAQEXOVTAL ELOLKEG
Y. \ /7 N

TIOOODOOES KAl eEEOUKEVUEVEG VTIOOTIQIKTIKEG VTINQETLEG.


http://www.dell.com/premier

Kartnyopiormroinoeig EmyeipnuaTikoy
MoVvTeA®v

- Baoet diapopowv kornptwv:

- MovtéAo Eoddov,

- Baowrc Ilpoodpepouevng Aéiacg,

- YXuvaAdacoouevwv Mepwv,

- O¢on oV AAvoda Allag,

- BaBuoc Kawvotouliag,

- BaBuog OAokAnpworng Aettovpywy,
- K.

'H ovvnOéotepa ovvovaouov magamavw Tov evog KQLTNOLWV....

Y. \\\/\§



Emidpaon Wnepiakwyv Texvoloyiwv o¢

BMC

Partner Network

Value chain
reduction

Ecosystem
increase

é Key activities

Expenments

Automation of
processes

Continuous
development

IT
infrastructure

Customer

knowledge

(process &
needs)

Data driven
decisions

Convert data
to value

Data &
analytics

Low utilized
resources
{own or
others)

Platforms

Cost structure

Technology
cost increase

(networks)

Value proposition

Solving the
*job"

User
experience

Anywhere,
anytime when
| need

®

Free (data as
payment)

Personalized

Interactive

Customer relationship

Self serve
(control)

Transparent &
trustworthy

Channels

Seamless
between
physical &
digital

Instant
response

Reduced
delivery time

Revenue streams

Monthly
recurring
revenue

Data driven &
personalized

Loyalty loop

CYBERCOM

GROUP fﬁ

@7 | Ccustomer segments gL}

Depends on
the industry &

segment

Frictionless
micro
transactions




Kartnyopiormroinoeig EmyeipnuaTikoy
MoVvTeA®v

- Baoet diapopowv kornptwv:

- MovtéAo Eoddov,

- Baowrc Ilpoodpepouevng Aéiacg,

- YXuvaAdacoouevwv Mepwv,

- O¢on oV AAvoda Allag,

- BaBuoc Kawvotouliag,

- BaBuog OAokAnpworng Aettovpywy,
- K.

'H ovvnOéotepa ovvovaouov magamavw Tov evog KQLTNOLWV....
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Ta§ivounon (Afuah & Tucci, 2002)




Business Model Development Tools

Archi https://www.archimatetool.com/

Biz Canvas https://itqnes.apple.Com/us/app/bizCanvas—better-
business/id588263801?mt=8

BiZZDesign https://www.bizzdesign.com/

BMCanvas http://www.bmcanvas.com/

BM | Desig|ner https://bmdesigner.com/

Business Model Fiddle https://bmfiddle.com/

https://itunes.apple.com/us/app/business-model-
canvas-think/id617634578?mt=_8

Business Model Canvas

Canvanizer 2.0 https://canvanizer.com/thenextlevel10/

Strategyzer https://strategyzer.com/ =~
E3editor http://e3value.few.vu.nl/tools/ L
LeanStack https://leanstack.com

) : https://play.google.com/store/apps/details?id=net. ~
=T T \ = p o \
... Lean Canvas (Office Opettaja) officeopettaja.leancanvas&hl=en US \ \\‘
N7 N

.



https://www.archimatetool.com/
https://itunes.apple.com/us/app/bizcanvas-better-business/id588263801?mt=8
https://www.bizzdesign.com/
http://www.bmcanvas.com/
https://bmdesigner.com/
https://bmfiddle.com/
https://itunes.apple.com/us/app/business-model-canvas-think/id617634578?mt=8
https://canvanizer.com/thenextlevel10/
https://strategyzer.com/
http://e3value.few.vu.nl/tools/
https://leanstack.com/
https://play.google.com/store/apps/details?id=net.officeopettaja.leancanvas&hl=en_US
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